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LIFECARE AFFORDABILTY PLAN ®

IMPORTANT INFORMATION

This information herein is for informational purposes only and is not intended as individual
investment advice or as a recommendation of any particular security, strategy or investment
product. Investment decisions should be made based on the client's specific financial needs,
objectives, goals, time horizon and risk tolerance.

Investment return and share value will fluctuate. There is a risk of loss from an investment in
securities, including the risk of loss of principal.

The use of hypothetical examples are for illustrative purposes only and do not necessarily
reflect actual investment decisions.

SEIA does not offer tax or legal advice. Consult with an independent tax advisor or attorney
regarding your specific situation.

Services related to evaluating the client’s healthcare treatment plan are independent of and are
not endorsed by Royal Alliance Associates, Inc.
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LIFECARE AFFORDABILTY PLAN ®

NEW REALITY FOR SENIORS DURING COVID-19

Mobility < Dementia

Fall Risk Complex
Care

Authority

Willingness

Competency
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Presenter
Presentation Notes
Making Care Decisions – Willing to send loved one to facility now?

Timing of Care Needs – Now (dementia, urgent) or later?  Clients interviewed by Barrons last week, no to LPC

Health Care Events – Co-morbidities that put residents even more at risk to COVID?

Care Setting and Availability?  Home based options that aren’t taking COVID 19 patients at all?


LIFECARE AFFORDABILTY PLAN ®

NEW REALITY FOR SENIORS DURING COVID-19

Assets

Family Dynamics Personal Financial

Uncertain Financial /
Real Estate Markets
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Presentation Notes
Where I live

Family Dynamics – is there a healthy spouse to plan for?  Now unemployed adult child who needs a place to live?

Cost of Care

Uncertain Financial  / Real Estate Markets – Stocks are down, Bonds are down, and can’t sell your house?  
	Krista Ney from ECS – loved her comments – thinking for LPC’s to expand promissory note offer to bridge gap from house sale to move in.
	Anticipate financial advisors will have strong and varied opinions of any big financial move of their clients


LIFECARE AFFORDABILTY PLAN ®

CHALLENGES FOR DECISION MAKING

Mobility Dementia

Fall Risk Complex
Care

Authority

Willingness

Competenc

Income

Assets
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Presentation Notes
Frameworks are out of sync

How challenging is it for seniors to make a decision when their priorities and their circumstances aren’t all captured in a holistic analysis

This is where we are adding value to the market with Lifecare Affordability Plan, which we will talk about a bit later

When we think about ‘going to where the client is’ / and ‘person centered care’, appreciate how many often well-intentioned voices confuse even the identification of choices to consider, let alone making a choice.


LIFECARE AFFORDABILTY PLAN ®

TYPICAL FINANCIAL PLANNING TIMELINE

Pre-Retirement Retirement Legacy

PLANNING
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LIFECARE AFFORDABILTY PLAN ®

“UPDATED"” FINANCIAL PLANNING TIMELINE

The “job” of the
money has
changed

Healthcare
Stuff Happens

Pre-Retirement Retirement Legacy

PLANNING REACTING
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LIFECARE AFFORDABILTY PLAN ®

“UPDATED"” LEGAL PLANNING TIMELINE

The “job” of the
estate plan has
changed

Healthcare
Stuff Happens

Pre-Retirement Retirement Legacy

PLANNING REACTING
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LIFECARE AFFORDABILTY PLAN ®

WHEN THE HEALTHCARE STUFF HAPPENS

Families look to the Senior Housing
and Healthcare Professionals for
advice and direction

Home vs Community/Facility
Skilled vs Not Skilled
Treatment vs Comfort Care

Independent vs Assisted Living vs
Nursing Home

And...Families regularly assume care is covered by Medicare/Insurance
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Presentation Notes
Talk Hospital Discharge process.  You go where THEY Choose for you.


LIFECARE AFFORDABILTY PLAN ®

DECISION MAKING CHALLENGES

Not knowing how long
will someone live

Not knowing how much
help will they need

Will they be safe?

Tendency to procrastinate
until more or better
information presents itself
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LIFECARE AFFORDABILTY PLAN ®

WHAT SENIORS SOMETIMES DON'T REALIZE

Options are
taken away

Pre-Retirement Retirement Legacy

PLANNING REACTING
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LIFECARE AFFORDABILTY PLAN ®

SENIORS SHOULD MAKE A PLAN

Written down
Shared with loved ones

Understandable without
translation
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Presentation Notes
Otherwise its 

Talking Points
Wishes
Hopes


LIFECARE AFFORDABILTY PLAN ®

SENIORS SHOULD ASSEMBLE A TEAM

ESTATE/ELDER
LAW ATTORNEY

ADVOCATE HEALTHCARE
PROVIDER
CAREGIVER FINANCIAL
ADVISOR
SENIOR

Source: Amy Florian, Corgenius
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Talking Points
Wishes
Hopes


LIFECARE AFFORDABILTY PLAN ®

ORGANIZING THE NEW SET OF PRIORITIES

£
HP%P

Housing &

Pre-Retirement Retirement Healthcare
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LIFECARE AFFORDABILTY PLAN ®

LIFECARE AFFORDABILITY PLAN®

YOUR LOVED ONE NEEDS CARE.

A plan based on an in-depth HOW WILL YOU PAY FOR IT?
discovery process of the
client's healthcare, legal, and

LIFECARE AFFORDABILITY PLANNING™

financial circumstance

Helping you bridge the gap between the plan of

www.lifecareaffordability.com b e—— D
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LIFECARE AFFORDABILTY PLAN®

Questions

Tom West, CLU, CHFC, AIF®
Partner

3844-347-2344

www.lifecareaffordability.com

SIGNATURE ESTATE & INVESTMENT ADVISORS, LLC®
www.SEIA.com
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